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Teaching Activities

Teaching Year Sem. Course Name Degree(s) Coord
2025/2026 2° Final Project in Marketing aaac:aegIZEn[é%%;ee in Marketing No
2025/2026 1° Marketing e Marketing Digital ves
2025/2026 1° Sales Negotiation Eﬂaacr?aeglgl;nl?e%%;ree in Marketing No
2024/2025 20 Final Project in Marketing Eﬂaac#aeglgr;nlje%gt;ree in Marketing No
2024/2025 10 Sales Negotiation Eﬂaacrtwaeé(;%%%%ree in Marketing No
2023/2024 2° Competitividade e Venda Estratégica Sﬂ‘g{a%re%%raanrgmge énPTaécsegn;:?IE:t?ré}(g); Yes
de Lugares
2023/2024 2° Other programme in P6s graduacdo No

Webinar Placebranding E

em Placebranding e Placemarketing;
Placemarketing


mailto:Pedro.Manuel.Esteves@iscte-iul.pt
https://fenix-mais.iscte-iul.pt/courses/l1837-847452882077715
https://fenix-mais.iscte-iul.pt/courses/l5040-847452882077700
https://fenix-mais.iscte-iul.pt/courses/l1837-847452882077715
https://fenix-mais.iscte-iul.pt/courses/l5040-847452882077700

2023/2024 1° - Bachelor Degree in Marketing No
Sales Negotiation Management;

2022/2023 1° - Bachelor Degree in Marketing No
Sales Negotiation Management;

2021/2022 1° - Bachelor Degree in Marketing No
Sales Negotiation Management:

Supervisions

¢ M.Sc. Dissertations

- Concluded
Student Name Title/Topic Language Institution Concluding
Year
1 Angela Margarida WHAT IS THE FUTURE OF Portuguese Iscte 2024
Fernandes Madeira COMMUNICATION AND
MARKETING IN THE
PHARMACEUTICAL INDUSTRY
IN PORTUGAL? IS
OMNICHANNEL STRATEGY THE
ANSWER?
2 Leonor Vitéria da The art of grocery shopping: a English Iscte 2022
Costa Mendes consumption and shopping
behaviours' study in the era of
covid-19
3 Sénia Angela A Comunicag¢do das Empresas Portuguese Iscte 2015
Salgueiro Peres Farmacéuticas Portuguesas
Junto dos Prescritores Através
de Novas Tecnologias e Web
Marketing
4 André Mendes SCC, A Case Study of Strategic English Iscte 2015
Marques Marketing - Drivers of Success
Within Hypercompetitive
Environment
¢ M.Sc. Final Projects
- Concluded
Student Name Title/Topic Language Institution Concluding
Year
1 Vanessa Sofia de Plano de Marketing - Portuguese Iscte 2018
Sousa Gomes Aparthotel Casa Areias
2 Ana Filipa Fazendeiro Business plan: Exploration of Portuguese Iscte 2018
do Lumiar Ramos Strawberry tree fruitin
different applications
3 Ana Rita Martins Silva Lancamento da Marca - Quem Portuguese Iscte 2017
Gil disse. Berenice? Em Portugal
4 Mariana Varatojo Business Plan - Numar, um Portuguese Iscte 2017
Bastos Gongalves Turismo Rural nos Aivados
(Litoral Alentejano)
5 Joana Isabel Carvalho Fidelizacdo de Clientes na Area Portuguese Iscte 2016
Rodrigues da Cosmeética - Caso

pluricosmética
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Ricardo Daniel
Martins Januario

Rita Isabel Tavares
Loureiro

Jorge Miguel do Couto
Salvador Pereira

Jamila El Massoudi

Eduardo Jorge
Mendonca Abrantes

Filipe Manuel Alves
Borbinha

Mariana Bento
Ferreira da Silva

Tiago Pinheiro Duarte
Filipe

Leticia Busarello
Portugal

StarOptic - Business Plan

Plano de Negbcio -
Restaurante "Portugués Tipico"

Maximizacdo de Vendas e
Priorizacdo ao Cliente como
Resposta aos Downsizings
Comerciais na Industria
Farmacéutica

The Impact of Sponsorship
Articulation on Image Transfer

Vantagem Competitiva no
Aftermarket de Veiculos
Comerciais Caso Iveco Portugal

A Diversificagdo do Negdcio no
Departamento Office da INAPA
Portugal (D.O.1.P)

Continente Online Suits UP
B2B Posture - Marketing &
Communication Approach

Conceber e e Implementar
Ferramentas de Vendas em
Negocios Industriais

O Desenvolvimento de um
Plano de Aplicacdo do CRM na
Rede Portuguesa da Marca o
Boticario
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